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	1. Title of subject


	Introduction to Entrepreneurship

	2. Subject code


	BIE2014

	3. Status of subject


	Major

	4. Stage


	Degree

	5. Version


	Date of Previous Version : May 2000

Date of Current Version : Oct 2005



	6. Credit hour

LAN Credit Hour Equivalent


	3


	
	3 



	7. Pre-Requisite


	BFB1014 Fundamentals of Business

	8. Teaching Staff (Proposed)
	Jayanty Kuppusamy, BBA (hons) MMU; MPhil (MMU) 



	9. Semester


	Second Year (Gamma), Trimester I 

	10. Objective of Subject


	The objective of this course is to provide students with an overview of the entrepreneurship environment and to understand the different types of businesses. Students are expected to be able to initiate starting a new business.



	11. Learning Outcome of Subject


	At the completion of the subject, students should be able to:

· Analyze the key concepts of entrepreneurship

· Assess the concepts of innovation and creativity in entrepreneurial setting

· Design a business plan

· Identify and outline various types of business forms




	
	Programme Outcomes
	% of Contribution

	
	· Capability to communicate effectively
	20

	
	· Acquisition of technical competence in specialised areas of entrepreneurship

	50

	
	· Understanding and commitment to professional and ethical responsibilities

	10

	
	· Ability to work independently as well as with others in a team

	10

	
	· Ability to be multi skilled entrepreneur with good business knowledge, decision making, interpersonal, leadership and other business related skills

	10



	12. Assessment Scheme


	Tutorial / Assignment
	· Group assignment 

· Focus group discussions

· To enhance understanding of basic concepts in lecture


	30%



	
	Mid-Term                       


	· Written exam


	20%

	
	Final Exam
	· Written exam
	50%



	13. Details of subject


	Topics Covered
	Hours

	1.
	Introduction to Entrepreneurship 

What is Entrepreneurship? The Entrepreneurial Process. Spheres of Influence. Advantages and Disadvantages of Entrepreneurship.


	4

	2.
	Family businesses 
Advantages and disadvantages of family business. Entrepreneurial Couples. The Future of Family-Owned Businesses.


	2

	3.
	Business growth and the entrepreneur 

  Business Growth and Management Skills. Match the Company and the Entrepreneur. The Changing Role of the Entrepreneur. 


	3

	4.
	Home-based businesses 

The Rebirth of Cottage Industries. Reasons for Growth. Home-based Franchises. Is Your Home-based Business Legal? The Growth Decision.


	2

	5.
	New product development 

A High-Risk Venture. Strengths and Weaknesses of Small Companies. Developing a New Idea. Key Factors for Success. Choosing a Distribution Channel. Licensing. Legal Protection of New Products and Services.


	3

	6.
	Global business 

Exporting. Importing.


	2

	7.
	Starting a new business 

Innovation and Entrepreneurship. Source of Ideas. Barriers to Entering an Industry.


	3

	8.
	Buying an existing business 

Advantages and Disadvantages if Buying a Business. Finding the Business. Determining the Price of a Business. The Negotiating Process. Price versus Value. Sources of Power in Negotiations


	2

	9.
	Franchising and other alternatives 

The Advantages and Disadvantages of Franchising. Restrictions. Evaluating the Franchise Option. Franchising and the Law. Other Entrepreneurial Options.


	2

	10.
	Introduction to business plan 

What is Business Plan? How Do Plans for Existing Businesses and Start-Ups Differ? What is Included in the Business Plan?


	3

	11.
	Marketing and management 

What is Included in the Marketing Section? Pricing, Credit, Market Segmentation, Promotion & Sales, Advertising, Public Relations & Publicity. 


	4

	12.
	Start-up cost & financing 

Start-up Costs and Financing. Projected Financial Statements. 


	4

	13.
	Legal & insurance 

The Legal Section, What Form of Organization Will You Choose? What Taxes Will Be Due? Organizational Form and Income Tax. What Insurance Will You Need?


	4

	14.
	Supplier, risks & assumptions 

Who Will Be Your Suppliers. What are your Uncontrollable Risks? What Are Your Assumptions and Conclusions?


	4

	
	Total Contact Hours
	42

	14. Teaching and Learning Activity
	This subject will be delivered using the following means:
· Lecture Hours = 42 

              Total Contact Hours = 42



	15. Laboratory


	-NIL-

	16. Reading Material


	Text 


	Peggy A. Lambing (1999), Entrepreneurship, 2/e. Prentice Hall.
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